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Don’t Miss this Opportunity to Learn How Your Business can Benefit from Federal Mandates for Cities and 
Towns to Improve  

Storm Water Quality and Reduce Storm Water Runoff 
 

Niche Marketing Opportunities for Landscape Contractors  
“Best New Business comes from Loyal Customers & the Power of Referrals” 

Maximizing your existing Client Relationships to Generate New Business 
Giving your Sales Team Effective Tools to Sell in this Competitive Marketplace 

 

Rain Gardens, Bio-Swales and Bio-Retention for Sustainable Landscapes 
“Be GREEN & EARN GREEN in the Landscaping Business 

How to sell the benefits of Sustainable Landscapes 
How to build functional Rain Gardens, Bio-Swales & Bio-Retention 
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Navigating this Economy with Niche Marketing 
Sustainable Landscapes for Residential and Commercial Customers 

  
Seminar Program: 
            45 minute Continental Breakfast and Registration begins at 7:15 am outside DeBoest Lecture Hall 
Morning Program: 

Introduction: Why Sell, Construct and Maintain Rain Gardens, Bio-Swales and Bio-Retention? 
Niche Market Development 

 Your Best New Business Opportunities come from Existing Customers –Really! 

 The Incredible Power of the Right Referral 

 Every sale has Add-On Opportunities 

Niche # 1: Residential Rain Gardens 
 How to sell Rain Gardens as a Garden with Added Benefits 

 Your customers want this, they just don’t know it yet 

 Rain Garden Plants: the Workhorses and the Beauties 

Niche # 2: Commercial Rain Gardens, Bio-Swales and Bio-Retention 
 Best Management Practice requirements in new construction applications 

 Converting turf grass to No Mow Landscapes on existing commercial properties 

 Pond Edge Enhancements and Maintenance Contract Opportunities 
Indianapolis Museum of Art, Rain Garden Construction Project 

 A concept is born and design solution conceived 

 Construction sequence and lessons learned 

 Rain Garden tour 
Lunch in the Museum Fountain Room 

Afternoon Program: 
Residential Rain Garden Technical Session 

 Typical Rain Garden designs 

 Roles of Stone and Soils in Rain Garden Function 

 When to engage an engineer &/or landscape architect for assistance 

Commercial Bio-Swales and Bio-Retention Technical Session 
 Typical commercial design applications 

 Role of Stone and Soils in commercial applications 

 When to engage an engineer &/or landscape architect for assistance 

Rain Garden, Bio-Swale and Bio-Retention Plant Specifications 
 Right Plant in the Right Place 

 Know your soils for your Plant’s Sake 

  
Program Speakers: 

 Award winning salesman and entrepreneur, Ken Remenschneider, President, Remenschneider Associates, Inc., Planners and 
Landscape Architects 

 LEED Accredited Professional engineer and entrepreneur, Jennifer Roberts, President, Elements Engineering 

 Limnologist and aquatic biologist, Jill Hoffmann, President, Empower Results, LLC 

 Project Manager, John Hazlett, with the City of Indianapolis Office of Sustainability 

 Restoration Ecologist, Kevin Tungesvick, Spence Restoration Nursery 

 Horticulture Manager, Chad Franer, Indianapolis Museum of Art 
 

 

 
Registration Requirements 

 Early Bird Registration Fee         $70       Registration includes Continental Breakfast and Lunch 
 Registration Fee after 2/10/10     $90        

 
Name:________________________________       Company_______________________________________       
 
Phone & Email address_____________________________________________________________________ 

 
*Registrations closes on 2/22/10 
 

Mail reservation and remit payment to:     
The Stone Center of Indiana, 5272 E. 65

th
 Street, Indianapolis, IN 46220       Attention: Alan Drane 


